One-On-One Teleconference Support

By Al Lewis

Welcome

“Sometimes theve’s nothing better
than the opinion of an outside expert;
one versed on the subject; one de-
tached from the object; one eager to
prove the value of bis knowledge.

“I can be that expert for you.”

New Home
Sales and Marketing

My expertise is new home sales and
marketing. I plan and execute grand
openings and troubleshoot problem
projects. I do not beat around the bush
trying new ideas, but provide the leader-
ship needed to generate sales on my
clients’ projects, Now!

If sales are slow on any particular
project; if you are not satisfied with the
way things look or with the way things
are going; if you want a new sales and
marketing plan (fresh, energizing, exe-
cuted with vigor) or a new sales staff
(motivated, focused) call to arrange my
visit. I'll look at your projects wherever
they may be, determine their needs from
the point of view of an outside expert,
and help you turn things around fast.

I will brand your projects with such a
strong “Image of Success” their power of
attraction will be irresistible. I will estab-
lish sales programs and procedures that
get results.

My expertise is the outgrowth of
hands-on experience reaching back more
than thirty-five years and the successtul
closeout of many hundreds of projects
tor builders all across the California
Southland (and projects within other
states and regions), many thousands of
homes, condos and lots in all irrespective
of the conditions of the market, time or
place.

Teleconference Support

Lead the Field / Dominate the
Market / Be Confident

To be successful whether a Marketing
Professional or Builder you’ve got to be
structured and focused in your work.
There must be direction and purpose in
your strategies as well as performance
guarantees and viability in your pro-
grams. You and all on your staff have to
have a positive attitude and a successful
image.

While you already know this and have
these things to some greater or lesser
degree than needed, what is more impor-
tant than your merely being organized
for success is whether the way you are

Quick Answers / Support / Chat
]

organized for success — the strategies and
programs you use — gets you to where
you want to go quickly. In new home
sales time “is” of the essence.

Can you imagine doubling or tripling
your results in half or less the time, with
half or less the effort, and with half or
less the expense? Wouldn’t that be great?

We often hear someone say there are
no short cuts to success, but that’s not
true. There are short cuts to success.
They come in the form of the leadership
you submit to, the company you keep,
the tools and tactics you use: one way
versus another.

The field of psychiatry originally arose
from the attempt to address the tangible
origin of the intangibles in human behav-
1or and, still, it is a striving for order out
of chaos. Business leaders whatever the
endeavor seek to accomplish the same,
they are the psychologists of commerce.

Similarly, the One-On-One Telecon-
ference Support provided by me (Consul-
tant) personally is a telephone confer-
encing support system developed and
designed to grow the business of new
home sales professionals — Brokers,
Marketing Professionals and Builders — in
the direction of the experience and exper-
tise of Consultant; it is a licensing pro-
gram in that Consultant will license the
use of his various programs, structures,
tools, media and methodologies as
needed and authorized by Consultant for
the benefit of Clients; and it is a program
for bringing order to a Client’s business.

Secrets
Substance / Privities

Consultant, Al Lewis, will render
substantive sales and marketing advisory
and/or consultative services to Clients at
an initial rate of $75.00 per hour by
phone and is willing and able to license
the various programs, structures, tools,
media and methodologies of his business,
the Secrets, Substance and Privities,
subject to a prepaid consultative-fee
funded by Clients; additionally, Al Lewis
will give Clients without guarantee,
express or implied, the benefit of his
special knowledge, skill, contacts and
business experience to the extent repre-
sentative of a telephone-oriented consul-
tative/training relationship relevant to the
Clients’ needs and interests as an adviser
to promote the Clients’ business and
financial well being.

Some licensed programs may require
additional nominal charges for setup,
delivery and training exceeding the prac-
ticality of delivery by phone alone and/or
because of requests by Clients which

exceed the consultative relationship rep-
resentative of a telephone oriented con-
sultative/training program.

Leap of Faith / Brokers, Marketing
Professionals and Builders with office
and staff that have perused Consultant Al
Lewis' builder sales website; and, who
have conscientiously looked into the
programs, literature, sales and marketing
wherewithal and single-minded purpose,
New Home Sales Success, of Consultant;
and, who have determined that
Consultant's experience, insight, sub-
stance, focus, intention and determina-
tion to effect the success of their new
home sales enterprises in a clear and
positive way is formidable should take a
Leap of Faith and enter into an on-call
consultative/license relationship with
Consultant ASAP.

“When planning a majov move, a
company position on sales and marketing;
a value-buy or image-building medin
campaign; a team building program; a
unique, proprietary sales and marketing
strategy; a sale by auction progvam; or
other similar strategy ov tactic call for my
advice on the matter. The move you talk
with me the move money you will make
(and save).”

Start Here

Request for Enrollment
Payment Options

The enrollment cost of an initial
trial is only $300.00 for four hours of on-
call consultation by the minute: possibly
twenty or more conversations.

Sign no contracts or agreements. All
that’s required is a Leap of Faith and a
quick click on the above link to request
enrollment to get started now. After the
initial trial you may continue at will.

If you haven’t yet gotten to where you
want to go with a particular project, sales
and marketing program or related rela-
tionship, let go of the attitude that you
can go it alone that may be holding you
back and take the Leap of Faith required
to associate with Consultant, Al Lewis,
to push your business, projects and career
in the direction of your desire.

Thank you.
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Al Lewis
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